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Statement of problem. This scientific work uses a comprehensive approach that combines
descriptive, analytical and explanatory research methods. The use of these methods allowed us to
deeply highlight the key issues under consideration and provide a systematic overview of the
subject. The descriptive method was used to systematize and present existing scientific views on
economic psychology, which became the basis for further analysis. The analytical method allowed
us to study in detail various approaches and theories, identify their strengths and weaknesses, and
establish relationships between economic and psychological factors of human behavior. The
explanatory method contributed to the substantiation of the conclusions drawn, the disclosure of the
essence of economic and psychological phenomena and the formulation of conceptual provisions.

Results. The paper summarizes and analyzes the latest research in the field of economic
psychology, organized into three main levels of analysis: Behavioral level: Examines how
psychological biases (e.g., attachment effect, ownership effect) influence economic decisions.
Physiological signal level: Examines the influence of biological factors, such as hormone levels or
neural activity in the brain, on financial decisions and attitudes to risk. Interaction level: Examines
how social factors, such as imitation or social norms, shape economic behavior. In addition, the
paper critically analyzes the traditional economic hypothesis of rational humans, showing its
limitations in real-world settings. Based on the results obtained, prospects for future research are
also outlined, in particular in the areas of behavioral econometrics and neuroeconomics.

Novelty. The main goal and novelty of this study is to compare and integrate economic and
psychological perspectives on human behavior and the decision-making process. Traditionally,
these two disciplines have developed separately, but this work demonstrates that they are not
mutually exclusive, but rather, are complementary. The integration of these approaches opens the
way for the development of a new, promising research field, which allows us to obtain a more
complete and accurate understanding of human motivation and its impact on economic processes.
The work refutes the idea of the complete rationality of an economic agent, proving that human
behavior is determined not only by economic expediency, but also by cognitive and emotional
factors.

Practical value. From the point of view of economic psychology, this study is of great
practical importance. The analysis of the psychological motives behind economic conflicts and
interests allows us to build harmonious behavioral relationships. This is especially important for the
formation of the so-called «psychological contract», which is based not only on the rational
distribution of interests, but also on trust, empathy and mutual understanding. The results of the
work can be used for: Developing more effective marketing strategies that take into account the
psychological characteristics of consumers. Improving state policy aimed at stimulating economic
activity and increasing the financial literacy of the population.
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risks, responsible business, banking sector, business environment, investor, client.
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Statement of problem. Economics and

psychology as social sciences are both
concerned with human behavior. While
economics concentrates on behavior in

commercial and financial contexts, psychology
investigates behavior (and experience) in a
variety of life areas. There are multiple points
of contact between the two disciplines;
however, their scientific developments have
taken different trajectories. One distinction
between economics and psychology is that
economics is based on a normative model of
human behavior and is concerned with behavior
in the aggregate — such as at the level of the
market or of the state. Conversely, psychology
concentrates on the individual, on differences
between people and on (small) group dynamics.

Economic psychology attempts to build a
bridge between economics and psychology. It is
concerned with individual decisions, deviations
from the economic (rational) model of human
behavior, with lay theories and markets, and
also with welfare and well-being. At the same
time, behavioral economics — which shares
similarities with economic psychology — has
been accepted into the larger discipline of
economic science.

The economic psychology was born in
the early 1950s and was formed by a group of
«economists with good psychological literacy»
and «psychologists with good economics». In
the past few decades, however, especially since
the awarding of the Nobel Prize to Daniel
Kahneman, economic psychology has gained
acceptance within the field of psychology.

At the same time, behavioral economics —
which shares similarities with economic
psychology — has been accepted into the larger
discipline of economic science.

It uses psychological perspectives to
analyze the psychological factors in the
economic process, and takes the decision-
making process of consumers and enterprises
economic  behaviors as well as the
psychological factors that influence these
decision-making processes. The basic task is to
explore how consumers, entrepreneurs, and
political decision-makers will perform under
different conditions, and what decisions will be
made to understand and predict the economic
processes that will occur in specific situations.
Its research content includes: investigating and

analyzing psychological factors of people’s
economic behavior, such as needs, motivation,
attitude, willingness, expectation and other
psychological conditions; investigating and
studying the behavior of consumers and
corporate decision-making figures, analyzing
and comparing the economy under different
circumstances behavior, and generalization;
focus on behavioral decision-making processes
related to consumption, savings, investment,
and the like.

Behavioral economics refers to the
integration of psychological and social insights
into economic analysis. This informal (and
deliberately rough) definition underscores the
potential of such an approach for the
understanding of organizational performance.
Given that organizations are basically groups of
interdependent people, it follows that people’s
psychology and social concerns are key
elements in the functioning of organizations. In
the last years, both public and private
companies have shown an increasing interest in
the application of behavioral insights to several
areas of the business, such as the design of
choice and incentive architecture (12, p.112).
Many behavioral economics prescriptions for
organizations (as well as for public policy) are
based on previous scientific knowledge
regarding the limits of human greed, willpower
and rational calculation (2, pp. 37-78), which
entails, for instance, that the way in which
options are presented may influence choices
and that revealed preferences often do not
coincide with normative preferences.

With the deepening of the study on
experimental psychology, psychologists apply
its knowledge to the concrete analysis of the
surrounding problems, which not only cover
personal thought, behavior, perception and
emotion, but also include group behaviors (8,
pp. 43-64).

The American Economic Association
categorizes economic research into several
different fields:

Microeconomics’ refers to the
functioning of markets and the role of prices.
The behaviour of individual households, firms
and prices and quantities of specific products
are studied. Recently, behavioural economics as
the study of the cognitive and emotional
dimensions of economic decisions has gained
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considerable momentum in microeconomics (1,
pp. 641-690).

Macroeconomics and Monetary
Economics’: The actions of individual agents
can be summed to encompass total activity in
the economy as a whole. Macroeconomics
focuses on the aggregative level, the total
amount of products consumed by households
and firms, which must equal the total amount
produced, and the total amount firms pay to
workers and investors, which must equal the
amount households receive in income.
Economic growth, the role of money and
interest rates, changes in the overall level of
prices and the aggregate level of unemployment
are central concerns of macroeconomics.

Financial Economics’studies the process
of saving and investing with a specific concern
for how individuals and firms deal with risk.

Public Economics’ considers the role of
government in the economy. It focuses on
evaluating government programmes and on the
design of tax systems. Issues of national
security and defence appear here as well as the
study of state and local governments.

Labour and Demographic Economics’
studies employers decisions to hire workers and
employees’ decisions to work. It studies how
wages are set, the nature of incentives workers
face, and the role of minimum wage laws,
unions, pension plans and training programs. It
is also interested in the formation of families,
determinants of birth rates, migration,
population change and aging.

Industrial Organisation’ refers to the
study of individual markets, the nature of
competition and the role of prices. Specific
issues are anti-trust policy, advertising and
pricing policies, as well as how costs vary with
the scale of operations.

Business Administration and Business
Economics’, Marketing, Accounting refers to
studies of f irms’ decision-making, of
entrepreneurship and of leadership.(7, pp. 125-
148).

Economics uses several general principles
to answer questions about the behaviour of
households, f irms, markets and state
institutions. According to these principles,
economic activity is defined as decision-
making on the basis of specific criteria — in

other words, as the selection of one alternative
out of many.

Analyses of recepent papers. Like
psychology, economics is concerned with
behaviour, decisions, and the selection of one
alternative from a set of various alternatives. In
his essay on the nature and significance of
economic science, succinctly characterised the
field as an academic discipline ‘which studies
human behaviour as a relationship between
ends and scarce means which have alternative
uses’. Samuelson elaborated: Economics is the
study of how men and society end up choosing,
with or without the use of money, to employ
scarce productive resources which could have
alternative  uses, to produce  various
commodities and distribute them  for
consumption, now or in the future, among
various people and groups in society. (9, pp. 7—
59).

Wirneryd summarized the state of
research on economic expectations and
introduced a model integrating various

theoretical currents. Economic expectations are
conjectures about future economic events. They
build upon forward projections of the past,
meaning that attempts to predict the future are
based upon extrapolations from past events.
Expectations are also viewed, however, as the
result of complex considerations about various
possible future paths of development and of
well founded, informed decisions about the
most likely path. According to Wirneryd,
expectations are formed on the basis of
information  from  three  sources: past
experiences, learning processes and knowledge
and opinions about new circumstances.
Opinions about future events are extrapolated
from past experiences. Discrepancies between
expectations for past events and their actual
outcomes lead to a recognition of mistakes and
to learning and adjustment processes, which
influence one’s subjective outlook on the
future. Finally, newly emerging circumstances—
economic, political and social changes— can
additionally influence opinions about future
developments and therefore shape expectations.
(14, pp. 323-327).

In the 1976 book The Economic
Approach to Human Behavior, the economist
Gary S. Becker famously outlined a number of
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ideas known as the pillars of so-called ‘rational
choice’ theory.

While economic rationality influenced
other fields in the social sciences from the
inside out, through Becker and the Chicago
School, psychologists offered an outside-in
reality check to prevailing economic thinking.
Most notably, Amos Tversky and Daniel
Kahneman published a number of papers that
appeared to undermine ideas about human
nature held by mainstream economics. They are
perhaps best known for the development
of prospect theory (6, pp. 2-23), which shows
that decisions are not always optimal. Our
willingness to take risks is influenced by the
way in which choices are framed, i.e. it is
context-dependent.

Long before Tversky and Kahneman’s
work, 18"— and 19"-century thinkers were
already interested in the psychological
underpinnings of economic life. Scholars
during the neoclassical revolution at the turn of
the 20" century, however, increasingly tried to
emulate the natural sciences, as they wanted to
differentiate  themselves from the then
«unscientific»  field of psychology. The
importance  of  psychologically informed
economics was later reflected in the concept of
bounded rationality’, a term associated with
Herbert Simon’s work of the 1950s. According
to this view, our minds must be understood
relative to the environment in which they
evolved. Decisions are not always optimal.
There are restrictions to human information
processing, due to limits in knowledge and
computational capacities (10, pp. 156-175).

The keen observer of human behavior and
founder of behavioral economics, was inspired
by Kahneman & Tversky’s work. Thaler coined
the concept of mental accounting. According to
Thaler, people think of value in relative rather
than absolute terms. They derive pleasure not
just from an object’s value, but also the quality
of the deal — its transaction utility (13, pp. 15—
25).

Behavioral economics assumes that
people are boundedly rational actors with a
limited ability to process information. While a
great deal of research has been devoted to
exploring how available information affects the
quality and outcomes of decisions, a newer

strand of research has also explored situations
where people avoid information altogether.

Information avoidance in behavioral
economics (4, pp. 96-135) refers to situations
in which people choose not to obtain
knowledge that is freely available. Active
information  avoidance includes physical
avoidance, inattention, the biased interpretation
of information (see also confirmation bias) and
even some forms of forgetting. In behavioral
finance, for example, research has shown that
investors are less likely to check their portfolio
online when the stock market is down than
when it is up, which has been termed
the ostrich effect.

Aim of the paper. This article uses
descriptive, analytical, and explanatory
methods, based on which important issues of
the study are highlighted. To formulate the
concept, we examined the views of various
researchers, based on which we illustrated the
reasoning and conclusions.

Numerous studies have proven the
influence of the somatization factor on
economic behavior, and new theories with
domain characteristics have been developed in
behavioral economics.

The degree of influence of changes in
certain factors on the economic volume of
various economic units is investigated, where
the «elasticity of an economic unit» is used,
which indicates how much the economic
volume responds to changes in certain
influencing factors.

Materials and methods. In the
economics community, Herbert Simon and
Friedrich Hayek, who first called for the
inclusion of physical factors in economic
analysis, presented a series of forward-looking
perspectives that inspired the development of
embodied economics. Simon explores the
decisive and important role of the body
(sensory and motivational systems) in behavior,
emotion, and decision making. Simon believes
that emotions can delay judgment, allow
individuals to sort information, and intercept
the information necessary for decision making.
Hayek, the representative of neoclassical
economics, was one of the first economists to
advocate that economics should draw on the
results of psychological research. He discussed
in the discussion of the issue of
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anthropomorphism: «We will
anthropomorphize what we observe». The
tendency may be a result of the use of schemas
that are provided by our own physical
movements». This concept emphasizes the
connection between the individual itself and the
«causality» of the world’s perceptions of the
world and provides a handle for understanding
the world of redundant information.

«Capital is not a matter but a kind of
social relationy» proposed by Marx seems to be

easier to be understood than the era of
industrialization. The expansion of the value
form of capital is combined with the
informational economy so as to increase the
circulation speed of capital and expand scale.
As the stock form of capital, the price of assets
is no longer only related to physical assets. The
expansion model of Sterm Bell is shown
in Figure 1. (3, pp. 907-933).

E Economic ‘ SD society 1s not
: | o A
environment | satisfied
i v
SW subjective
satisfaction
v A
P personalit ;
I gL B B behavior
characteristics

Figure 1. Sturm Bell’s extended model

The impact of comparative research on
decision bias and rational mechanism. To
compare the extent to which economic volume
in different economic entities are affected by
changes in certain factors, «economic entity
elasticity» is used as a tool (16, pp. 529-543).
Economic entity elasticity indicates the extent
to which economic volume responds to changes
in certain influence factors. Expressed by the
formula, it is the ratio of the change rate of
economic volume to the change rate of
influence factors, as shown in Formula (1). (11,
pp. 125-130).

_AQ%

E=
AX%

1)

Where, E is economic entity elasticity; Q
is economic volume; AQ is absolute quantity of
economic volume change, X is a certain factor
affecting economic volume. The price elasticity
of an economic entity reflects the extent to
which the economic volume reacts to price
change. In other words, one percent of change

in price will cause a few percent of change in
the economic volume. The calculation formula
can be calculated by Formula

M(W) = c1*c2 * ( = % sim(w,p;) — —

m

Xjsim(w,n;)) 2

Where, P is price; AP is absolute quantity
of price change.

If the time factor is considered in
decision-making, behavioral economists find
that the discount utility model that neoclassical
economics relies on in inter-temporal decision-
making also lacks a scientific basis, which can
be expressed by Formula (3).

T-t
VG )= ) DUW(C) ()
k=0

1 k
Where, D(k) = {—} In the theory of

1+p
discount utility, the inter-temporal preference
of the decision-maker to the consumption
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bundle (C;...,Cr ) can be expressed by the
above-mentioned discount utility function.
What the decision-maker needs to do is to
estimate the utility flow of each period in the
future, and then converts it into the present
value through a unified discount rate p so that
the static utility maximization problem is
transformed into the dynamic utility present
value maximization problem.

The Acquisition and Application of
Behavioral Research  Results.  Although
economists always ignore the existence of
psychology, they have to consider psychology
and have no economics that completely gets rid
of psychology. For example, according to the
classical proposition «Human behavior is
mechanical» of the behaviorism psychology
school, economics puts forward the hypothesis
that man is a machine, and the relationship
between man and objective things is a simple
stimulus-response (S—R). On this basis, «the
function that consumption expenditure is
income» and «the function that investment is
profity» are constructed.

In addition, the economic principles and
even the whole theoretical system of traditional
economics, such as no increase in demand for
decrease in price, no decrease in demand for
increase in price are constructed.

Physiological status and
behavior

economic

Traditional economics doesn’t pay much
attention to the impact of physiological state on
economic decision-making, but the studies of
physiological psychology and neuro-economics
have found that physiological clues such as
metabolism and hormone level can directly
affect individual’s preference and choice in
decision-making (5, pp. 1415-1424). The
dynamic adjustment of risk preference depends
on three aspects: metabolic status, energy
reserve and uptake rate. That the energy uptake
rate is lower than the reference point will lead
to greater risk seeking for the individual.
However, that the energy uptake rate is higher
than the reference point will lead to greater risk
aversion. The role of psychological factors in
economic behavior is shown in Figure 2.

As shown in Figure 2, the metabolic
reference point is usually the uptake rate
required for reaching the survival threshold.
When the uptake rate is lower than the
threshold, the probability of starvation will
increase to promote the behavior of risk
seeking. 200 lottery tickets of different risk
levels are presented to the subjects for
selection. At the same time, the levels of leptin
and ghrelin are measured. It is found that the
change of risk preference is positively
correlated with the baseline levels of leptin and
ghrelin in individuals.

S (population, history,

system )

.. collective relations,

" E (material culture,
ecological basis,

Figure 2. Role of psychological factors in economic behavior
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When people make decisions by using
physical information, they are sometimes aware
of the existence of these information clues, but
sometimes they are not. According to the above
mapping method of the regulatory effect, the
regulatory effect of trust to behavior on the
relationship between behavior mobilization
behavior and expectation of change prospect is
shown in Table 1. It shows that when the trust
of behavior is at a high level, the behavior
mobilization behavior has a more positive
effect on the expectation of change prospect.

The model MDO and the model MD1
in Table 1examine whether the trust to
behavior regulates the positive relationship
between the behavior mobilization behavior

and the change atmosphere perception by
taking the change atmosphere perception as a
dependent variable. Model MDO (F = 27.67, P
< 0.001) and MD1 (F = 31.71, P < 0.001) have
significant explanatory power. In model MDO,
the behavior mobilization behavior has a
significant positive effect on the change
atmosphere perception (p = 0.37, P < 0.001),
which supports the hypothesis H6. The
interaction items of behavior mobilization
behavior and trust behavior are added to model
MD1, which increases the R-square of the
model by 0.06 (P < 0.05). The regression
coefficient of the interaction items is
significantly positive (f = 0.14, P < 0.05).

Table 1. Adjustment effect test result

Dependent Expectation of Change Change effectiveness
i atmosphere i
variable change prospects . perception
perception
Model number |  MCO MC1 MDO MD1 MEO ME1
WO][k'”g € 1 002 | o001 002 | 003 003 0.03
actor
gender -0.02 -0.01 -0.03 -0.02 -0.02 -0.02
Education level |  0.03 0.06 0.05 0.05 0.05 0.04
department -0.05 —0.05 -0.05 0.02 0.02 0.01
Leadership ) fyxuex | g gowiex | 03xx | 027%% | 0.54%FK | 053w
mobilization
Conclusion. A large number of studies  behavior basically adopt the initiating

and theories of economic psychology and
behavior need to be sorted out and integrated.
Although lots of studies have proved the impact
of somatization factor on economic behavior
such as preference, judgment, valuation,
consumption,  decision-making and  risk
perception, and a series of new theories with
domain characteristics have formed, the
researches on decision-making and judgment in
behavioral economics make the boundary
between psychology and economics become
fuzzy. Neuro-economics makes people begin to
pay attention to the connections between the
neurobiological basics of economic behavior.
Besides, we may realize that initiating
paradigm researches may have problems. Many
behavioral studies of economic psychology and

paradigm. If the expanded scope of economic
science is not recognized or if people don’t
actually apply this knowledge, it is possible to
initiate different symbolic representations or
metaphors for the same body clues even if
different modes of thinking under different
cultures. Taking the touch study as an example,
numerous studies have found that touch can
lead to more generous economic behavior.

References:

1. Angner E., Loewenstein G. (2012) Behavioral
Economics, HANDBOOK OF THE PHILOSOPHY OF
SCIENCE: PHILOSOPHY OF ECONOMIC, pp. 641-
690, Uskali Mdki ed., Amsterdam. Elsevier.
https://doi.org/10.1016/b978-0-444-51676-3.50022-1

2. Camerer, C.F. and U., Malmendier (2007).
Behavioral organizational economics. In P. Diamond and

ISSN 2709-6459, ExoHomiunuii BicHUK JIHITPOBCHKOI mojtiTexHiku, 2025, No3 99



https://www.degruyterbrill.com/document/doi/10.1515/tnsci-2019-0015/html?lang=en#j_tnsci-2019-0015_tab_003_w2aab3b7d162b1b6b1ab1b2b5b4Aa
https://www.degruyterbrill.com/document/doi/10.1515/tnsci-2019-0015/html?lang=en#j_tnsci-2019-0015_tab_003_w2aab3b7d162b1b6b1ab1b2b5b4Aa

FINANCES, ACCOUNTING AND TAXATION

H. Vartiainen (Eds.), Behavioral Economics and Its

Applications.  Princeton and Oxford: Princeton

University Press. pp. 37-78.
https://doi.org/10.1515/9781400829149-009

3. Francisco L, Fayolle A., (2015). A systematic
literature review on entrepreneurial intentions: citation,
thematic analyses, and research agenda. International
Entrepreneurship and Management Journal 11.4. pp.
907-933. https://doi.org/10.1007/s11365-015-0356-5

4. Golman, R., Hagmann, D., & Loewenstein, G.
(2017). Information avoidance. Journal of Economic
Literature, 55(1), pp. 96-135.

https://doi.org/10.1257/jel.20151245

5. Jighyasu, G. (2017). Closed-loop supply chain
management: From conceptual to an action oriented
framework on core acquisition. Journal of Cleaner
Production 167, pp. 1415-1424.

https://doi.org/10.1016/j.jclepro.2016.12.098

6. Kahneman, D., & Tversky, A. (1999).
Evaluation by moments: Past and future. In D.
Kahneman & A. Tversky (Eds.), Choices, values and
frames (pp. 2-23). New York: Cambridge University
Press.

7. Kirchler, E., Hoelzl, E. (2017). Economic
Psychology: History and Application Cambridge
University Press 978-1-107-04050-2. pp. 125-148.

https://doi.org/10.1017/9781139629065

8. Sallis, James F., Neville, Owen, E., Fisher.
(2015). Ecological models of health behavior. Health
behavior: Theory, research, and practice 5, pp. 43-64.

9. Samuelson, W., & Zeckhauser, R. J. (1988).
Status quo bias in decision making. Journal of Risk and
Uncertainty, pp. 7-59.

10. Simon, H.A. (1982). Models of bounded
rationality. Cambridge, MA: MIT Press. pp. 156-175.

11. Shaul sh. (2015). Self-serving justifications:
Doing wrong and feeling moral. Current Directions in
Psychological Science 24.2, pp. 125-130.

https://doi.org/10.1177/0963721414553264

12. Thaler, R.H. and S., Benartzi (2004). Save
more tomorrow: Using behavioral economics to increase
employee saving. Journal of Political Economy, 112,
$1645187.

https://doi.org/10.1086/380085

13. Thaler, R.H. (2008). Mental accounting and
consumer choice. Marketing Science, 27, pp. 15-25.

https://doi.org/10.1287/mksc.1070.0330

14. Warneryd, K. (2001).-Cited by 35-
Suggested Citation. Warneryd, Karl, 2001. Replicating
contests, Economics Letters, Elsevier, vol. 71(3), pp.
323-327.

https://doi.org/10.1016/s0165-1765(01)00393-7

15. Wang, Huaiyong, Guangli, Lu, and Yongfang,
Liu. (2017). Ethical leadership and loyalty to supervisor
in china: The roles of interactional justice and
collectivistic orientation. Journal of Business Ethics
146.3, pp. 529-543.

https://doi.org/10.1007/s10551-015-2916-6

CYYACHI IIEPCIEKTUBU JOCIIIXEHHSA EKOHOMIYHOI IICUXOJOI'TT
T. I. Mwsioobaodsze, npogecop, I opiticokuii Oeparcasnull yuisepcument,
K. 1]. Jlomcaose, npogecop, I opiiicokuii Oeparcasnuil ynisepcumem,
b. K. Toniawsini, npogecop, I opiticokuii OepacasHuil ynisepcumem

MeTtoaoaorisa aociigkenns. /[ana HaykoBa mpailsi BAKOPUCTOBYE KOMITJIEKCHUM MiIX11, 110
MOETHYE OMUCOBI, AaHAIITUYHI Ta TMOSICHIOBAIBHI METOAM JOCIIKEHHS. 3aCTOCYBaHHS IIMX METO/IIB
JO3BOJIMIIO TIMOOKO BHCBITIMTH KJIFOUOBI MPOOJIEMH, IO PO3TIIAAAOTHCS, Ta HAJaTH CHCTEMHHA
orysiz npeaMera. ONUCOBUM METOA BUKOPUCTAHO JUIsl CUCTEMAaTH3allli Ta MPeACTaBICHHS ICHYIOUNX
HayKOBHUX MOIJIS/IIB HA €KOHOMIYHY IICHXOJIOTIIO, 1[0 CTaJ0 OCHOBOIO JUISl MOAAJBIIOrO aHai3y.
AHaNITUYHUN METOJ T03BOJIMB JCTAIILHO BUBYUTH Pi3HI MIAXOAH Ta TEOPii, BUSBUTH IXHI CHJIbHI Ta
cnabKi CTOPOHHM, a TAaKOX BCTAHOBUTH B3a€MO3B’SI3KM MK €KOHOMIYHMMH Ta TICUXOJOTTYHUMHU
YMHHUKAMHU TIOBENIHKA JIOMUHH. [lOSCHIOBANBHUI METOJ CIpHUSB OOIPYHTYBAaHHIO 3pOOJIEHUX
BHUCHOBKIB, PO3KPUTTIO CYTHOCTI €KOHOMIKO-TICUXOJIOTTYHUX SBHI Ta (JOPMYJIOBAHHIO KOHIIENTY-
QTbHUX TIOJIOKEHb.

PesyabTaTn. Y po6OTI y3aranbHEHO Ta MPOAHATI30BAHO HAMHOBIMI JOCIIPKEHHS B Tamysi
€KOHOMIYHOI TICHXO0JIOT1i, CHCTeMaTHU30BaH1 3a TpbOMa OCHOBHHMH PIBHSIMHU aHami3y: PiBeHb moBe-
TIHKHU: PO3IIIsiHYTO, SIK TICUXOJIOTI4HI yIepeKeHHs (Hanpukial, eQeKT NpUB'sI3KU, ePeKT BOJIOIIH-
Hs) BIUIMBalOTh Ha €KOHOMIuYHI pimieHHs. PiBeHb ()i310J0TIYHUX CHUTHANIB OpraHizMy: Busueno
BIUIMB 010JI0T1YHUX (DaKTOpPiB, TAKUX SIK pPIBEHb TOPMOHIB UM HEHpPOHHA aKTHUBHICTh MO3KY, Ha (i-
HAHCOBI PillIEHHs Ta CTaBJIEHHs 10 pu3uKy. PiBeHb B3aemoii 3 iHmumu moasmu: [IpoananizoBaHo,
SK COLliaIbHI YMHHMKH, TaKl K HACJ1yBaHHS YM COLiaJibHI HOPMH, (POPMYIOTh €EKOHOMIUHY IOBE-
niHky. KpiMm toro, po6oTa MICTUTh KPUTHUHUI aHa3 TPAAULIHHOI €KOHOMIYHOI TilOTE3H Mpo pa-
L[IOHAJIbHY JIIOJIMHY, TIOKa3ytoun ii 0OMEXEHICTh B peajlbHUX yMoBax. Ha ocHOBI oTpumaHuX pe-
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OIHAHCH, OBJIIK TA OIIOJATKYBAHHA
3yJIbTaTIB TAKOXK OKPECIECHO MEPCIIEKTUBY MAaOYTHIX JOCIIKEHb, 30KpeMa y HalpsMKax MOBEIiH-
KOBO €EKOHOMETPUKHU Ta HEHPOESKOHOMIKH.

HoBusna. ['0710BHOI0 METOIO Ta HOBU3HOIO JIaHOTO JIOCIIJKEHHS € MOPIBHSAHHS Ta 1HTErpais
€KOHOMIYHUX 1 TICUXOJIOTIYHHUX MEPCIEKTUB Ha MOBEAIHKY JIIOAMHU Ta MPOLEC MPUHHATTS PillleHb.
TpanumiitHO 111 ABI JUCIUIUTIHU PO3BUBAIUCS BITOKPEMJICHO, aje JlaHa po0oTa IEMOHCTPYE, IO
BOHU HE € B3a€MOBHKJIFOUHUMU, 2 HABIAKH, € B3a€EMOJIONIOBHIOBAILHUMHU. [HTErpallis uX MiaXO0/iB
BIJIKpUBA€ NUISAX JJIS PO3BUTKY HOBOi, MEPCIIEKTUBHOI JOCHIIHHUIIBKOI ramy3i, sika J103BOJISIE OTPHU-
MaTH OUITBII MOBHE Ta TOYHE YSIBICHHS MPO JIOACHKY MOTHBAIIIIO Ta ii BIUIMB HA eKOHOMIYHI Tpo1ie-
cu. PobGoTta cipocToBy€E ysBIIEHHS PO MOBHY PalliOHATBHICTh EKOHOMIYHOI'O areHTa, JOBOASYH, 110
MOBE/IIHKA JIFOJMHA OOYMOBIIEHA HE JIMIIE SKOHOMIYHOK JOIUTBHICTIO, alle¢ i KOTHITUBHUMHU Ta
eMOIIHHUMHU (PaKTOpaMH.

IIpakTuyHa 3HAYYIHICTh. 3 TOYKH 30py €KOHOMIYHOI TICHXOJIOTIi, aHe JOCIHIKCHHS Mae
BEJIMKE MPAaKTUYHE 3HAUEHHS. AHAJI3 IICUXOJIOTTYHUX MOTHBIB, 1[0 CTOATH 32 €KOHOMIYHUMU KOH-
¢ikTaMu Ta IHTEpecaMH, J03BOJIsIE TOOYAYBaTH FrapMOHIKHI TOBEAIHKOBI BiqHOCHHH. Lle 0cobmmBo
BYKJIMBO JUIsl JOPMYBAHHS TaK 3BAHOTO «IICHXOJIOTTYHOTO KOHTPAKTY», SIKUM IPYHTYETbCS HE JIUIIE
Ha palioOHAJIBLHOMY PO3IO/ALII iHTepeciB, aje i Ha OBipi, emMnarii Ta B3aeMopo3yMiHHi. Pe3ynbpratu
poOOTH MOXYTh OYTH BUKOPHUCTaHI JUIsi: PO3POOKH €PEeKTUBHIIINX MAapKETHHTOBUX CTpaTerii, siKi
BPaxOBYIOTh IICUXOJIOTTYHI OCOOJIMBOCTI CIIOKMBAYiB, BIOCKOHAICHHS JIEPKABHOI MOMITUKH, CIIPSI-
MOBAHOI Ha CTUMYJIOBAHHS €KOHOMIYHOI aKTUBHOCTI Ta MiJBUIIIEHHS (DiHAHCOBOI IPaMOTHOCTI Ha-
CENICHHS.

Kniowuosi cnoea: 0i3HEC-CEKTOp, KOPHOpAaTHBHA COIliajbHA BIANOBIAAIBHICTE, Oi3HEC-
CTpaTerisi, €KOJIOTIYHI PU3HKH, BIAMOBIAIBHUNA Oi3HEC, OAHKIBCHKHI CEKTOp, Oi3HEC-CepeIOBHIIE,
1HBECTOD, KJIIEHT.
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